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As predicted in the Q2 2020 Report, where pending sales and new contract signings were 
way down as a result of the COVID shutdown, the number of Manhattan sales plunged by 
nearly 50% year-over-year in Q3.  This is the second straight quarter of record low sales.

Prices, however, defied expectations.  Both average and median prices are up quarter-
over-quarter and year-over-year.  How is this possible?
• the average square footage of the units sold increased.  Buyers want larger homes.
• in Q2 2019, there was a rush to close expensive properties before the new, increased 

mansion and transfer taxes took effect.  This resulted in Q3 2019 having very low 
prices, making Q3 2020 prices seem relatively strong.

• 16 closings during Q3 2020 were for super expensive, luxury listings at 220 Central 
Park South which heavily skewed the data.  They were all pre-COVID contracts.

COVID discounts will be more accurately reflected in the upcoming Q4 and 2021 Q1 
statistics.

As we saw with the rush to close to avoid the taxes in Q2 2019, people are motivated 
by price and the thought of saving money.  Supply is way up, both QTR over QTR and 
YEAR over YEAR.  Eventually, this will cause prices to moderate.  When that happens, 
Manhattan will look less expensive and demand will come roaring back.

The other big story is the local rental market.  The vacancy rate is the highest it's been in 
over a decade, with 24% fewer leases signed than in 2019 and more than 15,000 empty 
Manhattan apartments.  With many people working from home, and restaurants and 
cultural institutions slow to reopen, a large number of would-be renters have decided to 
pack up and move back in with their parents, or to the suburbs or rural spaces where 
they can get more space for the dollar.  In order to fill their apartments and keep existing 
tenants, some landlords are offering up to three months of free rent in addition to rent 
reductions and other tenant incentives.

Q4 2020 defies prediction, with the uncertainty of the presidential election and a possible 
COVID second wave.  When will office workers return?  Will interest rates continue at 
record lows?  I remain confident in our resilience and that Manhattan will return stronger 
than ever, as it did after 9/11, the Financial Crisis and Hurricane Sandy. 

Market Report statistics can be confusing unless one analyzes why buyers and sellers 
are behaving as they are and examines the hyperlocal and current supply and demand.  
Please be in touch so we can help you understand the market and its effect on your real 
estate choices.

AVERAGE SALE PRICE  (YR)  ↑  31.6 %

CLOSED SALES  (YR)         ↓   46.3 %

LISTING INVENTORY (YR)     ↑ 26.8 %

DAYS ON MARKET (YR)        ↑  52 days

LISTING DISCOUNT (QTR)       8.9 %

MANHATTAN 3QTR 2020 %CHG QTR 2QTR 2020 %CHG YR 3QTR 2019

Average Sales Price $2,179,777 15.9% $1,881,512 31.6% $1,656,395

Average Price per Sq Ft $1,532 -6.7% $1,642 0.5% $1,524

Median Sales Price $1,100,000 10.0% $1,000,000 7.3% $1,025,000

New Development  s  $2,886,098 8.5% $2,660,000 17.8% $2,449,020

Re-sale   f $920,000 -1.1% $930,000 0.5% $915,000

Number of Sales (closed) 1,375 1.3% 1,357 -46.3% 2,562

Days on Market (From Last List Date) 143 15.3% 124 57.1% 91

Listing Discount % (From Last List Price) 8.9% 7.9% 5.1%

Listing Inventory (Active) 9,319 49.7% 6,225 26.8% 7,352

Absorption Rate (Months) 20.3 47.1% 13.8 136.0% 8.6

YEAR-TO-DATE 3QTR 2020 %CHG QTR 2QTR 2020 %CHG YR     3QTR 2019           

Average Sales Price (YTD) $1,964,233 NA NA 0.5% $1,955,044

Average Price per Sq Ft (YTD) $1,564 NA NA -10.1% $1,740

Median Sales Price (YTD) $1,055,000 NA NA -4.5% $1,104,901

Number of Sales (YTD) 5,139 NA NA -32.8% 7,644

DATA COURTESY OF MILLER SAMUEL, INC.
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