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My observations about the current market statistics:

Year-over-year comparisons must be analyzed considering that Q2 2020 were the darkest 
days of COVID.  Showings were shut down, closings were delayed and the environment was 
radically different from what it is today.

Q2 sales activity was strong at all price points, the number of closed sales was up over 39% 
compared with Q1 which was a great quarter, and up 151.8% over Q2 2020.  Manhattan's 
wealthy grew even wealthier and increased their buying power during the pandemic as 
a result of rising stock markets, low interest rates and relatively easy mortgage lending 
policies.

The number of new listings is up both quarter-over-quarter and year-over-year.  Yet it 
seems to the brokerage community and the buying public that there is not nearly enough 
inventory; when quality product that is properly priced and marketed hits the market, it 
attracts immediate interest and generates immediate offers. The continued strength of 
new contract activity is a good indication that our robust market will continue well into Q3 
and Q4 2021.

Despite the speed of sales, the average days on market rose in Q2.  How is that possible?  
Many of the Q2 sales were of older inventory.

Average price, median price and average price per square foot all rose in Q2.  These 
indicators were skewed slightly by the 8.3% increase in average size of the properties that 
closed.  The fear of renovating fueled buyers' appetite for move-in ready homes and also 
skewed prices upward.

International buyers have not yet returned to the market and the City has not yet fully 
reopened.  We anticipate continued market strength as travel restrictions ease, theater 
comes back and more people are vaccinated.

Not all segments of the market behave the same; some outperform the market and others 
underperform.  What does all of this mean if you are a buyer or a seller, and how will  your 
wealth be impacted?  Let’s speak because statistics vary widely by neighborhood, price 
point, property size and style.

Kindly share this report with anyone who may be interested, and please contact me or a 
Team member with your questions and comments.  

AVERAGE SALE PRICE  (QTR)  ↑   12.3 %

CLOSED SALES  (QTR)            ↑     39.1 %

CLOSED SALES  (YR)            ↑   151.8 %

DAYS ON MARKET (QTR)         ↑  31 days

LISTING DISCOUNT (QTR)            6.4 %

MANHATTAN 2QTR 2021 %CHG QTR 1QTR 2021 %CHG YR 2QTR 2020

Average Sales Price $1,921,204 12.3% $1,711,159 2.1% $1,887,740

Average Price per Sq Ft $1,548 11.6% $1,387 -5.7% $1,540

Median Sales Price $1,130,000 5.1% $1,075,000 13.0% $1,060,000

New Development  s  $2,470,000 16.8% $2,114,354 -7.1% $2,805,252

Re-sale   f $999,000 3.2% $968,000 7.4% $965,000

Number of Sales (closed) 3,417 39.1% 2,457 151.8% 1,357

Days on Market (From Last List Date) 169 22.5% 138 36.3% 124

Listing Discount % (From Last List Price) 6.4% 4.6% 7.9%

Listing Inventory (Active) 7,880 9.1% 7,224 26.6% 6,225

Absorption Rate (Months) 6.9 -21.6% 8.8 -50% 13.8

YEAR-TO-DATE 2QTR 2021 %CHG QTR 1QTR 2021 %CHG YR    2QTR 2020          

Average Sales Price (YTD) $1,833,345 N/A $1,711,159 -2.8% $1,885,495

Average Price per Sq Ft (YTD) $1,481 N/A $1,387 -6.0% $1,575

Median Sales Price (YTD) $1,100,000 NIA $1,075,000 4.8% $1,050,00

Number of Sales (YTD) 5,874 N/A 2,457 56.1% 3,764
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